
Reserved Stock

The Need

The Solution

There are many reasons why inventory may need to be set aside or earmarked for particular customers or sales-
people without necessarily being part of a �rm order. 

This Reserved Stock module from m-hance provides the means of setting up and managing this type of transaction.
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Key Features:
• Sales transactions 

entry prompts

Sales transaction entry 
prompts that there is a 
reservation available where 
applicable. If the user elects 
to use inventory from the 
reserve then this is updated.

• Facility to allocate 
inventory entry prompts

Reserves can optionally 
allocate inventory, e�ectively 
setting inventory to one side 
for that reservation.

• Assign quantity and 
expiration details 

Each reserve can be given a 
quantity and expiration date.
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ABOUT DYNAVISTICS
Dynavistics is an international firm that distributes a 
wide range of enterprise-level software that is easy to 
operate and understand.

Dynavistics will work with your company to develop a 
software and service solution that meets your unique 
needs for growing and managing your business.

PREFERRED PARTNER

m-hance provides m-hancements (formerly known as Trinity Myridas) to 
maximize the value customers realize from their Microsoft Dynamics GP 
investment. m-hance provides business software solutions which enable 
Microsoft Dynamics users to save time, cut costs and increase e�ciency. 
m-hance is one of the largest Microsoft Dynamics partners in the world 
and is recognized as a successful and accredited solutions developer. 
m-hance provides Microsoft partners across 20 di�erent countries with 
integrated software modules. These solutions extend the functionality of 
their clients’ core Dynamics GP application with m-hancements covering 
Distribution, Telesales, Inventory, Procurement, Bank Management, and 
Document Management. 

What It Means For You
• Sales activity monitoring
A price for an item may have been agreed with a customer based upon an anticipated level of sales. The reserve can 
be used to monitor the actual activity compared to expected.

• Handling limited availability inventory
In a situation where there is a limited availability of an 
item, e.g. a vintage wine, then reserves can be used to 
allocate set amounts of that item to a number of 
di�erent sales people. As their customers order the 
item, their allocation is reduced automatically. 

• Guaranteeing supply
A customer may contract to purchase a quantity over a 
period of time to be delivered at random dates. An 
allocated reserve ensures stock is held for that customer 
without the necessity to place a sales order up-front.


